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Concept — Solar Power Supply

CONTACT:

MADANMOHAN CHAWLA
Advisor and Risk Partner
(Ontario / USA and India)
Cell: (416) 605-1518
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Research - First Look to Commerical Financing

STEP -1: First Look while creating opportunities:

First look is an introduction to potential opportunities and process management
requirements (concept and financial engineering), while collecting infrastructure
data, Government incentives (and programs) and developing unconventional methods
for continuous participation in local opportunities. Concept engineering includes a
due-diligence (technical and economical feasibility) while creating captive
opportunities for the beneficiaries; risk Partners and MMC Ontario (an investment
holding company).

First look to Team building and identifying roles and responsibilities is lead by
Nuworld, funded by beneficiaries - Technology and Risk partners (such as
Developers, Entrepreneurs, Investors, Financiers, Systems Integrators, OEM etc).
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IF YOU ARE READY? - SKIP STEP -2
IN-DEPTH ANALSIS FOR PARTNERSHIP DEVELOPMENT AND
GO TO STEP -3, COMMERCIAL FINANCING.

STEP - 2: In-depth Analysis for Partnership Development

We provide process management support services to technology and risk partners,
market intelligence, while developing investment options and unconventional market
entry methods for go or no-go scenarios. We verify the technical and economical
viability of identified and captive opportunities for the beneficiaries, risk partners
and MMC Ontario (an investment holding company).

In-depth Analysis is lead by Technology partner (System Integrator, OEM,
Manufacturers) and cost shared with risk partners.

STEP - 3: Commercial Financing

We provide process management support services to technology and risk partners.
Commercial financing (50 - 75% of sales) by IFl, EDC and commercial banks is subject
to financial strength of the buyers. Commercial Financing is lead by Risk partner,
System Integrator, Manufacturer or Technology partners.




