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NUWORLD RESEARCH |
AND DEVELOPMENT:

First Look to Captive Opportunities and Partnership Development

STEP -1: First Look to Captive Opportunities:

First look is an introduction to potential opportunities and process management
requirements (concept and financial engineering), while collecting infrastructure
data, Government incentives (and programs) and developing unconventional methods
for continuous participation in local opportunities. First look to Concept engineering
is lead by Nuworld, funded by beneficiaries - Technology and Risk partners (such as
Developers, Entrepreneurs, Investors, Financiers, Systems Integrators, OEM etc).

Concept engineering includes a due-diligence (technical and economical feasibility)
while creating captive opportunities for the beneficiaries; risk Partners and MMC
Ontario (an investment holding company).
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STEP - 2: In-depth Analysis for Partnership Development

In-depth Analysis is lead by Systems Integrators (OEM, Manufacturers or Technology
partners) supported by risk partner with cost sharing with risk partners. We provide
process management support services to technology and risk partners, market
intelligence, while developing investment options and unconventional market entry
methods for go or no-go scenarios. We verify the technical and economical feasibility
of opportunities for the beneficiaries, risk partners and MMC Ontario (an investment
holding company).

STEP - 3: Commercial Financing

Commercial Financing is lead by System Integrator, Manufacturer or risk partner
(supported by technology company) while 50 - 75% of sales are financed by IFl, EDC
and commercial banks. Commercial financing is subject to financial strength of the
buyers. We provide process management support services to technology and risk
partners.
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Growing power.

NUWORLD RESEARCH

AND DEVELOPMENT:
]

SERVICES

To ensure success we stay involved from first look to captive opportunities and
partnership development i.e. idea discussions to market research, market entry
methods, concept engineering (first look to in-depth analysis for partnership
development), sales and service channels, team building, project development and
commercial financing.

1. Risk Partners:
We offer a due-diligence (technical and economical feasibility) while creating
captive opportunities for the beneficiaries; risk Partners and MMC Ontario (an
investment holding company). We bridge identified gaps to add capacity while
gathering infrastructure data to develop a long-term corporate growth plan.

2. Captive Opportunities:
» Solar and Hybrid for e-governance
a. 300-Watt Solar Power Supply for Kiosks (over 5000) in pipeline for the
year 2007 — each kiosk need 300-Watt solar power supply.
b. Stand Alone solar power supply systems 650 Watts — 2 KWP
c. Community needs: Solar (and hybrid i.e. Geothermal, wind, bio-mass,
manure to electricity etc.)
» Research Projects:
» 2007-08 Ag-Waste and manure to electricity.
» 2007-09 Coal Bed Methane to electricity

3. Leads Flow:
We introduce risk partners (technology companies, system integrators and
manufacturers) to Local market through our network of risk partners to add
capacity, while Gathering infrastructure data to prepare a long-term corporate
development plan. We promote contractors products and services, as part of our
participation (or presentations) in the following:

a. Trade and Investment Missions

b. International Business Forum

c. Conferences and Trade Shows

d. Field Trips

e. Internet based e-marketing through Hyper-linked websites
f. Email Alerts

g. e-News




